
ANSWER SHEET 

 

Reflection  

Questions 

 What made your business and team GREAT? List 2 points and explain them.  

 

1.- Work team:  

For the company, it is understanding that they cannot achieve the objectives set without the help 

of a work team. This means that the people involved agree on the plans to follow in order for the 

next steps to be taken for success. These people have particular qualities and are able to work 

together. 

 

2.- Evaluate if our business proposal will be successful in the market:  

This refers to the market's need for the products we want to sell. Within this evaluation it is 

involved what type of product, to whom it is going to be sold and why customers prefer us. 

 

 

 How did you deal with conflict or problems? What would you do next time? Explain 2 

problems. * 

 

1.- How to know the preferences of customers in jewelry? 

One of our goals is to sell the jewelry that people prefer and meet customer needs. This is selling 

selected jewelry for each type of person. To achieve this a market assessment was needed. 

 

2.- Why sell jewelry? 

One of the most important points is to know why we would be successful in our company. A 

market assessment announces that the jewelry industry is expanding quite quickly, 38% of 

surveyed jewelry companies reported an increase in sales of custom-made jewelry in 2020 and 

26% of people who buy jewelry do so in brands that are new to the market. that gives us an 

immense advantage because we will be new. 

In the next opportunity we would do the same, because the options to evaluate the market in this 

case is very successful. 

 



 

 

 What role did you take in your business? Did this match your personality? Explain two 

personality traits.  

 

in this case I had a leading role, because it is what I like and it is what I want to dedicate myself to. 

When you do what you like, your personality explodes in your favor and this is wonderful because 

you can match anything and work without realizing it. I think the two most important personality 

traits are my high adaptability and my tolerance for risk. 

 

 

 List and describe at least 3 key learnings that you had by working on this venture and 

how they relate to business?  

 

1.- Evaluation techniques in business: 

This knowledge clarified many doubts I had about the business and taught me new things. This 

knowledge clarified many doubts I had about the business and taught me new things. This allowed 

us to know what to do regarding various aspects in the market. 

 

2.- Organizational learning: 

It is a process that allows improving the organization's actions through the development of new 

knowledge and capabilities. This allowed me to better cope with my behavior. 

 

3.- Competition approach:  

The competency approach is an educational model based on the teaching of knowledge in such a 

way that it is placed in the specific context for which it is useful. So by following this approach we 

focus our efforts on our proximate goals and this increases the chances of our success. 

 

 

 

 



 Describe how you could improve your business if you are staying in business or 

improvements that you could have made to improve your business during this 

semester? Explain 2 improvements. 

1.- The first improvement is to understand how to ensure that the buyer is convinced that our 

jewels are of quality, that they are certified and that the price they are paying is really worth it. if 

we achieve this our sales price can increase significantly compared to us and to our high quality 

jewelry sales competition. This implies that our suppliers are recognized in the market and that 

their reputation are excellent. 

 

2.- The second improvement is how to stay in the market at a high level, with high quality and 

maintaining the levels offered to customers, this is maintaining the Keep score. What we sell can 

be managed, so it is essential to track the performance of the company against its critical success 

factors. To do this, you will need some type of tracking system such as software that measures our 

business goals and the key is constant measurement over time. 

 

 

 

 Would you be willing to run your own business again in the future? Why? Why not? 

What advice would you give yourself? Explain 2 reasons. 

 

Yes, I would be willing to run my own business again. I would improve several things, including: 

1.- Be constant:  

When an activity brings you pleasure, it's easy to be consistent. On the other hand, if it makes you 

sick and makes you feel stressed, it is natural that you stop doing it. The difference between 

persevering or giving up on a goal can be summed up in one word: ATTITUDE. 

 

2.- Set real profit goals: 

Envision the relationship between marketing and sales as a magic carpet: to make the brand fly, 

the marketing brings the magic, while the sales force the carpet, and for this it may be necessary 

to learn to see the advantages of your competitor and learn from it. 


